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Your problems and opportunities are our business
We offer independent advice across the full spectrum of corporate
finance activities:

Lead Advisory Transaction Services
• Acquisitions
• Disposals
• Management Buy-Outs
• Management Buy-Ins
• Fund raising
• Flotations

Transaction Support
• Due diligence reporting
• Tax reviews and planning
• Pre-bank lending reviews

Pre-transaction Support
• Business plan assistance
• Share and business valuation
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‘BUSINESSES CANNOT AFFORD TO STAND STILL IF THEY ARE TO SURVIVE
AND PROSPER. SAFFERY CHAMPNESS CORPORATE FINANCE HAVE THE
SPECIALIST SKILLS, PRACTICAL EXPERIENCE, AND OBJECTIVITY TO HELP
MEET THE CHALLENGES FACED BY BUSINESSES AND ENHANCE
SHAREHOLDER VALUE.’

C O R P O R A T E  F I N A N C E
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Businesses need to continuously review their strategies and implement proactive

objectives if they are to survive and prosper. Our specialist skills, practical

experience and objectivity can help you meet the challenges faced by business. 

We offer independent advice for all corporate finance activities including:

• Acquisitions

• Disposals

• Management buy-outs

• Management buy-ins

• Fund raising

• Flotations

• Due diligence reporting

• Pre-bank lending reviews

• Business plan assistance

• Share and business valuation

Other areas in which we can assist you, in addition to audit and accountancy, are:

• Production of financial projections

• Selection of appropriate corporate structures

• VAT and tax issues

• Share valuations

• Planning an "exit route"

Our independence enables us to consider the range of financing options. We are

not tied to one product, market or bank. Our structuring skills help you obtain the

most cost-effective financing. 

Whatever your needs, our experience and expertise could prove to determine the

success of your venture.
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By using our tailor-made service and the knowledge of our team we can help you

to minimise the risks in the acquisition process. We can help you plan, target and

execute the transaction. Such advice and support is key to a successful acquisition

strategy. 

We can advise on strategy including whether acquisitions should be made or if

there is a more appropriate approach.

We combine our traditional methods with a variety of refined processes. These will

be tailored to your business and designed to identify the most suitable prospects.

Searching for an acquisition target is only the start of the transaction. Once a

suitable target has been identified we can assist with:

• Formulation of an approach strategy

• Target approaches

• Valuation matters

• Structuring issues

• Auction process

• Leading negotiations

• Fund raising

• Negotiation and formulation of commercial agreements

• Taxation implications

• Provision of due diligence services and resources to help ensure a timely

and managed completion

Throughout the process we can help you improve the negotiating position and the

terms under which the acquiror is buying the business. We will work closely with

you in co-ordinating the input from all your advisers, and propose solutions to

problems, as and when, they arise.
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When considering selling a business the timing and opportunity is key to a

successful disposal.

The following considerations can combine to generate pressure on vendors:

• Whether the maximum value of the business is being achieved, or

• Whether to act quickly and realise an investment rather than risk

further uncertainty 

Decisions often need to be made under pressure, with a potential purchaser in the

background, and against time constraints.

Through each stage of the transaction we offer guidance to the shareholders and

the management team. Through our full transaction service we can offer you

extensive expertise and access to our national and international network of

contacts.

We advise if, when and how the disposal process should be instigated. Then we

provide independent advice and support to guide you through the, often difficult

and time-consuming, process.

Our principal objective is to achieve the best possible outcome for you, which can

be price maximisation. 

Our service includes:

• Formulation of a disposal strategy

• Transaction management

• Business valuation

• Preparation of a tailored information memorandum

• Identification of potential acquirers

• Negotiation with potential acquirers and their advisers

• Vendor due diligence services

• Taxation planning

• Post completion services
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One of the most popular forms of acquisition in the UK economy is a

management buy-out. 

A management buy-out (MBO) is usually a once-in-a-lifetime opportunity for

managers to acquire a significant and valuable stake in their business. 

As financial advisers to the MBO team, we provide advice and support at each

stage of the transaction. We will work with you to ensure that:

• An appropriate price is paid for the business within the right financial

structure

• Potential problems are identified at the earliest opportunity

• Appropriate measures are taken to ensure the MBO team's best possible

chance of success

We offer complete transaction management including:

• Business valuation

• Feasibility and assessment of the business and the proposed buy-out

• Financial structuring to optimise the terms of the transaction

• Tax planning to advise on corporate and personal tax planning

opportunities, share incentive schemes, VAT and stamp duty

• Capital raising

• Negotiation with prospective financial backers and the vendors of the

target business

• Advice on the pensions implications of the buy-out and negotiation

with the vendors' pensions advisers

• Investigation services to provide the MBO team and financial

institutions with a complete and independent picture of the target

business
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A management buy-in (MBI) has all the features of a management buy-out but is

perceived to be of a higher risk. 

MBIs are still very popular. 

The concept of merging a proven management team with a business that has yet

to realise its full potential has many attractions.

Our management buy-in service offers transaction support including:

• Initial evaluation

• Transaction management

• Valuation of the target business

• Assistance with raising the necessary finance

We also provide advice on the optimal financial structure of the transaction and

tax implications. 
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Businesses need to raise additional capital for a variety of reasons. Our first priority

is to understand your objectives and the business' requirements. 

There are many sources and types of finance available. Our approach to financial

structures is to recommend those that best meet the requirements of a businesses

cash flow and expectations. 

When raising capital, we are able to assist in a number of ways:

• Feasibility assessment

• Business plan preparation for presentation to potential financiers

• Cost and suitability comparisons

• Business valuation

• Identification of and negotiation with suitable financiers

• Personal and corporate tax advice

• Ensuring timely completion
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Depending on size and requirements, companies going public in the UK can float

on:

• The main market of the London Stock Exchange

• The Alternative Investment Market (AIM)

• PLUS Markets

We have extensive experience in advising companies entering both AIM and the

PLUS Markets, usually as reporting accountant. 

Our role as reporting accountant frequently starts long before a company comes

to the market, and involves:

• Comprehensive financial, tax and management advice to prepare

companies for flotation

• Introductions to suitable sponsors and other professional advisers

• Accountants' short form and long form reports

• Expert, independent reviews of working capital adequacy and profit

forecasts where appropriate

• Review of financial reporting procedures and advice on their capital

adequacy in the context of going public 

• Comprehensive financial documentation for efficient, cost-effective

compliance with regulatory guidelines
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The financial investigation of a business is an essential part of the process of

making a financing decision. Our team will focus on the issues which most affect

your business and that are transaction critical.

We have gained considerable expertise in the financial investigation of businesses

through our involvement in a wide range of due diligence assignments. 

Whether it is a private equity investment, or a stock exchange transaction we can

produce a report tailored to meet your requirements. Where appropriate we can

use our national and international network of industry specialists.

We also provide tax structuring, pensions and benefits advice. 

Vendor due diligence has become increasingly prominent in the market and our

team has significant expertise in this area. 

On all due diligence transactions we will:

• Understand your business

• Focus on business risks

• Concentrate on cash flows and their dynamics

• Review financial projections

• Establish, evaluate and advise on transaction issues
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As part of our due diligence service we provide transaction specific pre-bank

lending reviews to enhance a bank’s knowledge of a funding proposal. 

We work with banks to identify and quantify the key lending decisions in a cost-

efficient and timely manner.
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Developing business plans is an important element of the business development

process. 

We offer the skills necessary to assist in the production of business plans to

support the goals of corporate ventures.
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We have considerable experience in dealing with the Inland Revenue Shares

Valuation Division as well as negotiating for the buyer or seller in many

commercial solutions. 
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CHARLES SIMPSON
Partner

Charles Simpson joined Saffery Champness in 2002 to

head up the Corporate Finance Group, following five

years with Andersen Corporate Finance, where, as a

partner, he headed up the Media and Entertainment

Team. Prior to joining Andersen in 1997, Charles was with

Hambros Bank Ltd. He qualified as a chartered accountant

with Coopers & Lybrand following a BSc (Econ) at

University College London and an MSc at Cranfield

Institute of Technology.

Charles is responsible for leading the corporate finance

team of over twenty partners and senior staff nationwide.

Transactions include AIM and OFEX (now PLUS Markets)

flotations, MBI's, MBO's, fund raising, mergers, acquisitions

and disposals. Charles has experience across many commercial

sectors including advising, amongst others, Media and

Entertainment, Telecoms, Technology, IT, Sports, Support

and Financial Services businesses. 

Charles is married with two children. He lives in Suffolk

and is a non-executive director on the Management Board

of the Theatre Royal, Bury St Edmunds and is a keen

football supporter.

CONTACT DETAILS

TEL: 020 7841 4176

FAX: 020 7841 4100

EMAIL: charles.simpson@saffery.com
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CONTACT DETAILS

qbiW=MOM=TUQN=QNPU

c^uW=MOM=TUQN=QNMM

bj^fiW=äçêÉåòçKãçëÅ~]ë~ÑÑÉêóKÅçã
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NICK FERNYHOUGH
Partner

Nick Fernyhough joined the London Office of Saffery

Champness in 1984 and qualified as a chartered

accountant in 1987. After becoming the London

commercial department group manager he transferred to

the Bournemouth Office and was appointed partner in

1994, qualifying as a Chartered Tax Advisor in the same

year. 

Nick is responsible for leading the corporate finance team

in the office whose transactions include MBI's, MBO's,

fund raising, acquisitions and disposals. 

Nick has considerable experience of many sectors

including Engineering, Transport, Construction, Software

and Property. He has advised on many substantial private

company acquisitions, MBO's and fund-raising

assignments.

Nick is active in The Dorset Chamber of Commerce and

Industry. He is the office's contact with the National

Business Angels Network. 

Nick is married with three young children and lives in

Ringwood in Hampshire. He is a keen golfer and an ex-

chairman of Ringwood Round Table. He is keen on travel.

CONTACT DETAILS

TEL: 01202 294281

FAX: 01202 290759

EMAIL: nick.fernyhough@saffery.com
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DAVID WRAGG
Partner

David Wragg joined Saffery Champness in February 2002

as the lead Corporate Services partner in the Bristol office. 

His recent experience includes AIM listed work,

Acquisitions, Disposals and MBOs and Due Diligence work

for a number of major funding institutions.

David's recent sector experience includes Telecoms, IT,

Food and Entertainment, Financial services, Property and

Construction, Retail, Biotech and Training.

He is Vice Chairman of the IOD South West Region and is

actively involved in the Corporate Governance arena.

David is also Vice Chairman of Great Western Enterprise

Ltd, which operates the Business Link Franchise for

Berkshire and Wiltshire.

David is also a member of the British Venture Capital

Association and the Corporate Finance Faculty of the

Institute of Chartered Accountants in England and Wales,

as important. 

David is married and has two sons. He is a keen follower

of sport and enjoys Walking and Gardening.

CONTACT DETAILS

TEL: 0117 915 1617

FAX: 0117 915 1618

EMAIL: david.wragg@saffery.com



O
U

R 
PE

O
PL

E

LEAH SOWDEN
Partner

Leah Sowden trained with the firm and became a partner

in 1991 in the High Wycombe office.

Leah is responsible for the larger corporate clients in High

Wycombe. She gives advice and assistance to companies,

including owner managed businesses, in respect to

business planning, structuring, forecasting, financing and

taxation matters.

Leah has experience in MBO's, financial assistance and

due diligence work. Her client base is spread across many

industry sectors including manufacturing, property,

distribution, and information technology.

Leah is married with two children.

CONTACT DETAILS

TEL: 01494 464666

FAX: 01494 459618

EMAIL: leah.sowden@saffery.com
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DAVID HUGHES
Partner

David Hughes joined Saffery Champness in 1995 and

became a partner in 1996.He was previously a senior

manager with Coopers & Lybrand. He qualified as a

chartered accountant in 1984 with Deloitte Haskins &

Sells.

He is responsible for the leading the corporate finance

team in Edinburgh and works closely with the London

corporate finance team. Main transaction types comprise

MBI's, MBO's, fund raising, acquisitions and disposals. 

David has experience across across a number of sectors

including Media, Brewing, Insurance and Financial

services, Retailing, Property and Forestry, Mining and Dry

Cleaning.

David is married with two children and works from the

firm's Edinburgh office. He is a keen follower of many

sports and is an active walker and cyclist. He also spends

time fund raising for a number of Scottish charities. David

was born and bred in Wales and is a fluent welsh speaker.

CONTACT DETAILS

TEL: 0131 225 2741

FAX: 0131 225 5376

EMAIL: david.hughes@saffery.com
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MARTIN HOLDEN
Partner

Martin Holden joined Saffery Champness direct from

KPMG in Leeds in 2003. Prior to working in the Leeds

office, he spent many years in the Midlands advising a

portfolio of commercial clients on a wide range of

business issues including mergers and acquisitions,

management buy-outs and buy-ins and fundraising

transactions.

He has extensive experience of working with small and

medium-sized businesses in a variety of sectors and has

specialist knowledge of the Property and Construction

sectors.

CONTACT DETAILS

TEL: 01423 568012

FAX: 01423 501798

EMAIL: martin.holden@saffery.com
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JOHN PORTER
Senior Manager

John Porter, a senior manager, joined the firm in 1987 and

manages a wide ranging portfolio of audit clients in

landed estates, agricultural and commercial sectors. John

has been involved in the provision of due diligence work,

management buy-outs, Inland Revenue enquiries,

company purchase of own shares and reinvestment relief

schemes for clients.

CONTACT DETAILS

TEL: 01733 353300

FAX: 01733 353301

EMAIL: john.porter@saffery.com
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MIKE DI LETO
Partner

Mike Di Leto joined the firm in 1997 and became a

partner in 2001. He has an extensive portfolio of

predominantly commercial clients, advising in all aspects

of corporate finance and general business advice. 

His client range includes companies both owner managed

and listed, Limited Liability Partnerships and pension

funds. He has a particular specialism in advising firms in

the Financial Services industry at all stages in their

development including assisting with applications for

authorisation to the Financial Services Authority.

Mike is the firm's Finance Partner and a member of the

Management Board. 

CONTACT DETAILS

TEL: 020 7841 4145

FAX: 020 7841 4100

EMAIL: mike.dileto@saffery.com



O
U

R 
PE

O
PL

E

NICK GASKELL
Partner

NIck Gaskell trained in Leicester before joining the firm in

1973. He became a partner in 1981 and is now a member

of the firm's Partnership Committee and the firm's Deputy

Chairman. 

His portfolio is largely private clients and their commercial

interests. Nick has a number of clients in the

entertainment industry. 

Nick has led many corporate finance assignments

including AIM & OFEX (now PLUS Markets) flotations,

Private Placings, Acquisitions, Disposals, MBI's and MBO's. 

CONTACT DETAILS

TEL: 020 7841 4013

FAX: 020 7841 4100

EMAIL: nick.gaskell@saffery.com
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STEPHEN COLLINS
Partner

Stephen Collins joined the London office of Saffery

Champness in 1981 and became a partner in 1988,

before becoming the lead partner at the firm’s

Peterborough office. 

His experience in the commercial sector includes strategic

tax planning, assisting in raising finance, company sales,

company buy-outs and developing business plans. 

CONTACT DETAILS

TEL: 01733 353300

FAX: 01733 353301

EMAIL: stephen.collins@saffery.com
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Ä~ÅâÖêçìåÇ=Ü~ë=éêçîáÇÉÇ=Üáã=ïáíÜ=~=Äêç~Ç=Ä~ëÉ=çÑ

ÉñéÉêáÉåÅÉ=áåîçäîáåÖ=ÄìëáåÉëëÉë=çÑ=î~êóáåÖ=ëáòÉI=Ñêçã

ä~êÖÉ=Åçêéçê~íÉë=íç=ëã~ääÉê=çïåÉêJã~å~ÖÉÇ

ÄìëáåÉëëÉëI=~åÇ=çÑ=ÄçíÜ=éêáî~íÉ=~åÇ=äáëíÉÇ=Åçãé~åáÉë

~Åêçëë=~=î~êáÉíó=çÑ=áåÇìëíêó=ëÉÅíçêëK=eáë=íê~Åâ=êÉÅçêÇ
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få=íÜÉ=Åçêéçê~íÉ=Ñáå~åÅÉ=~êÉå~I=páãçå=áë=é~êíáÅìä~êäó

ÉñéÉêáÉåÅÉÇ=~ë=~=éêçîáÇÉê=çÑ=íê~åë~Åíáçå=ëÉêîáÅÉë=~åÇ
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CONTACT DETAILS

qbiW=MNSN=OMM=UPUV

c^uW=MNSN=OMM=UPUQ

bj^fiW=ëáãçåKâáíÉ]ë~ÑÑÉêóKÅçã=
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íÜÉáê=çíÜÉê=éêçÑÉëëáçå~ä=~ÇîáëÉêë=~ë=êÉèìáêÉÇ=ÇìêáåÖ=íÜÉ

ÅçìêëÉ=çÑ=íê~åë~ÅíáçåëK=eáë=éçêíÑçäáç=çÑ=ÇÉ~äë=Ü~åÇäÉÇ

áåÅäìÇÉë=ã~åó=ïáíÜ=~å=áåíÉêå~íáçå~ä=~åÇ=éìÄäáÅäóJ

èìçíÉÇ=ÇáãÉåëáçåK=

CONTACT DETAILS

qbiW=MOM=TUQN=QORV

c^uW=MOM=TUQN=QNMM

bj^fiW=~åÇêÉïKÅêÉãáå]ë~ÑÑÉêóKÅçã==
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NIRAJ PATEL
aáêÉÅíçê

^ÑíÉê=Öê~Çì~íáåÖ=Ñêçã=íÜÉ=içåÇçå=pÅÜççä=çÑ

bÅçåçãáÅë=áå=OMMMI=káê~à=àçáåÉÇ=p~ÑÑÉêó=`Ü~ãéåÉëë

ïÜÉêÉ=ÜÉ=èì~äáÑáÉÇ=~ë=~=`Ü~êíÉêÉÇ=^ÅÅçìåí~åí=áå

OMMPK

káê~àÛë=~ìÇáíI=~ëëìê~åÅÉ=~åÇ=~Çîáëçêó=Ä~ÅâÖêçìåÇ=Ü~ë

Éå~ÄäÉÇ=Üáã=íç=Ö~áå=ëíêçåÖ=íÉÅÜåáÅ~ä=âåçïäÉÇÖÉ=áå

~ÅÅçìåíáåÖI=í~ñ=~åÇ=çíÜÉê=Åçãéäá~åÅÉ=~êÉ~ëK==káê~à

ïçêâÉÇ=ïáíÜ=~=ïáÇÉ=ê~åÖÉ=çÑ=ÅäáÉåíëI=ã~áåäó=pjbëI=áå

~=î~êáÉíó=çÑ=ëÉÅíçêëK

páåÅÉ=àçáåáåÖ=íÜÉ=Åçêéçê~íÉ=Ñáå~åÅÉ=íÉ~ãI=ÜÉ=Ü~ë

ÑçÅìëëÉÇ=çå=~=ïáÇÉ=ê~åÖÉ=çÑ=íê~åë~Åíáçå=ëÉêîáÅÉëI

~ÅèìáëáíáçåI=Çáëéçë~äI=~åÇ=Ñäçí~íáçå=~ëëáÖåãÉåíëK==eÉ

Ü~ë=ÉñéÉêáÉåÅÉ=áå=íÜÉ=éêÉé~ê~íáçå=çÑ=Ñáå~åÅá~ä=~åÇ

ÅçããÉêÅá~ä=ÇìÉ=ÇáäáÖÉåÅÉ=êÉéçêíëI=~åÇ=Ü~ë=ïçêâÉÇ=çå

~=åìãÄÉê=çÑ=íê~åë~Åíáçåë=~ë=êÉéçêíáåÖ=~ÅÅçìåí~åí

áåîçäîáåÖ=Åçãé~åáÉë=äáëíÉÇ=çå=lcbu=~åÇ=^fjK

káê~à=~äëç=Ü~ë=q~âÉçîÉê=`çÇÉ=ÉñéÉêáÉåÅÉ=Ü~îáåÖ

~ÇîáëÉÇ=~=åìãÄÉê=çÑ=Åçãé~åáÉë=çå=í~âÉçîÉêë=~åÇ

~ÅèìáëáíáçåëK

CONTACT DETAILS

qbiW=MOM=TUQN=QOQQ

c^uW=MOM=TUQN=QNMM

bj^fiW=åáê~àKé~íÉä]ë~ÑÑÉêóKÅçã
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Mark McGarry
m~êíåÉê

j~êâ=jÅd~êêó=áë=çåÉ=çÑ=çìê=ÑçêÉãçëí=ÉñéÉêíë=çå

íê~åë~Åíáçå~ä=í~ñ=ã~ííÉêëI=êÉÖìä~êäó=éä~óáåÖ=~=âÉó=êçäÉ

áå=íÜÉ=ÅçãéäÉíáçå=çÑ=ÇÉ~äë=Äó=~ÇîáëáåÖ=çå=ï~óë=íç

ëíêìÅíìêÉ=íÜÉã=áå=íÜÉ=ãçëí=í~ñJÉÑÑáÅáÉåí=ï~ó=éçëëáÄäÉK=

tçêâáåÖ=çìí=çÑ=çìê=ÑáêãÛë=içåÇçå=lÑÑáÅÉI=j~êâ

éçëëÉëëÉë=ÉñéÉêáÉåÅÉ=çÑ=~=ïáÇÉ=ê~åÖÉ=çÑ=áåÇìëíêáÉëK

pÉêîáÅÉë=Åçããçåäó=éêçîáÇÉÇ=íç=ÅäáÉåíë=Äó=j~êâ

áåÅäìÇÉ=íÜÉ=ã~å~ÖÉãÉåí=çÑ=í~ñ=ÇìÉ=ÇáäáÖÉåÅÉ

~ëëáÖåãÉåíë=~åÇ=~ÇîáëáåÖ=ã~å~ÖÉãÉåí=~åÇ

ëÜ~êÉÜçäÇÉêë=çå=íÜÉ=í~ñ=áãéäáÅ~íáçåë=çÑ=íÜÉáê=ÇÉÅáëáçåëK

líÜÉê=~ëëáÖåãÉåíë=Åçããçåäó=ã~å~ÖÉÇ=Äó=j~êâ

áåÅäìÇÉ=íÜÉ=Ñçêã~íáçå=~åÇ=ëÅêìíáåó=çÑ=í~ñ

ÇçÅìãÉåí~íáçå=~åÇI=ïÜÉêÉ=íê~åë~Åíáçåë=Ü~åÇäÉÇ=Äó

íÜÉ=íÉ~ã=Å~êêó=~å=áåíÉêå~íáçå~ä=ÇáãÉåëáçåI=~ÇîáëáåÖ

çå=ÅêçëëJÄçêÇÉê=í~ñ=áëëìÉëK=

j~êâ=àçáåÉÇ=p~ÑÑÉêó=`Ü~ãéåÉëë=áå=NVUR=~åÇ=ÄÉÅ~ãÉ

~=m~êíåÉê=~í=íÜÉ=Ñáêã=áå=OMMTK=^=èì~äáÑáÉÇ=ÅÜ~êíÉêÉÇ

~ÅÅçìåí~åíI=ÜÉ=Ü~ë=ïçêâÉÇ=áå=~=ïáÇÉ=åìãÄÉê=çÑ=êçäÉë

áå=Üáë=íáãÉ=ïáíÜ=çìê=ÑáêãI=éêçîáÇáåÖ=Üáã=ïáíÜ=~=Äêç~Ç

Ä~ëÉ=çÑ=ÉñéÉêáÉåÅÉ=íÜ~í=ìåÇÉêéáåë=Üáë=ïçêâ=áå=íÜÉ

Åçêéçê~íÉ=í~ñ~íáçå=~êÉå~K=

j~êâ=áë=çåÉ=çÑ=çìê=ÑáêãÛë=êÉÖìä~ê=ÅçåíêáÄìíçêë=íç

ãÉÇá~=éìÄäáÅ~íáçåë=~åÇ=~=êÉÖìä~ê=ëéÉ~âÉê=~åÇ

éêÉëÉåíÉêI=Éñéä~áåáåÖ=í~ñ=áëëìÉë=íç=î~êáçìë=~ìÇáÉåÅÉëK=

CONTACT DETAILS

qbiW=MOM=TUQN=QMSP

c^uW=MOM=TUQN=QNMM

bj^fiW=ã~êâKãÅÖ~êêó]ë~ÑÑÉêóKÅçã====
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PAUL STANDFIELD
pÉåáçê=bñÉÅìíáîÉ

m~ìä=àçáåÉÇ=çìê=Ñáêã=áå=OMMPI=~åÇ=Ü~ë=ïçêâÉÇ

ÉñíÉåëáîÉäó=~Åêçëë=áíë=_ìëáåÉëë=^Çîáëçêó=dêçìéK=eÉ

èì~äáÑáÉÇ=~ë=~=`Ü~êíÉêÉÇ=^ÅÅçìåí~åí=E^`^F=áå

pÉéíÉãÄÉê=OMMS=~åÇ=áå=kçîÉãÄÉê=OMMS=àçáåÉÇ=íÜÉ

`çêéçê~íÉ=cáå~åÅÉ=íÉ~ãK=

táíÜ=~=ïáÇÉJê~åÖáåÖ=Ä~ÅâÖêçìåÇ=áå=~ÅÅçìåíáåÖI

~ìÇáíáåÖ=~åÇ=~ëëìê~åÅÉI=m~ìä=Ü~ë=ïçêâÉÇ=~Åêçëë=~

ê~åÖÉ=çÑ=ëÉÅíçêëK=eáë=Ç~óJíçJÇ~ó=êçäÉ=ëé~åë=ÅçãéäÉñ

Ñáå~åÅá~ä=ãçÇÉääáåÖ=éêçàÉÅíë=íÜêçìÖÜ=íç=áåîçäîÉãÉåí=áå

íÜÉ=ã~å~ÖÉãÉåí=~åÇ=ÉñÉÅìíáçå=çÑ=ÇÉ~äë=~åÇ=íÜÉ

éêçîáëáçå=çÑ=íê~åë~Åíáçå=ëìééçêí=ëÉêîáÅÉëK

m~ìä=ÜçäÇë=~=j~ëíÉêë=ÇÉÖêÉÉ=áå=bäÉÅíêçåáÅ=båÖáåÉÉêáåÖ

Ñêçã=fãéÉêá~ä=`çääÉÖÉI=içåÇçåK=^ÑíÉê=ÅçãéäÉíáåÖ=Üáë

ìåáîÉêëáíó=ÉÇìÅ~íáçåI=~åÇ=éêáçê=íç=àçáåáåÖ=p~ÑÑÉêó

`Ü~ãéåÉëëI=ÜÉ=ïçêâÉÇ=Ñçê=~=éÉêáçÇ=áå=íÜÉ=rp=~í=íÜÉ

jÉÇá~=j~å~ÖÉãÉåí=`ÉåíêÉ=~í=kçêíÜïÉëíÉêå

råáîÉêëáíó=áå=`ÜáÅ~Öç=çå=~=ëÉêáÉë=çÑ=êÉëÉ~êÅÜ=éêçàÉÅíëK

_~Åâ=áå=íÜÉ=rh=ÜÉ=~äëç=ïçêâÉÇ=áå=~=ã~å~ÖÉãÉåí=êçäÉ

Ñçê=~=Åçãé~åó=çÑ=ïáåÉ=ãÉêÅÜ~åíëK

m~ìäÛë=áåíÉêÉëíë=çìíëáÇÉ=çÑ=ïçêâ=áåÅäìÇÉ=~=î~êáÉíó=çÑ

ëéçêíëI=~åÇ=ÇìêáåÖ=íÜÉ=ëìããÉê=ãçåíÜë=ÜÉ=áë=~=êÉÖìä~ê

ãÉãÄÉê=çÑ=íÜÉ=p~ÑÑÉêó=`Ü~ãéåÉëë=ÅêáÅâÉí=íÉ~ãK=

CONTACT DETAILS

qbiW=MOM=TUQN=QOSO

c^uW=MOM=TUQN=QNMM

bj^fiW=é~ìäKëí~åÇÑáÉäÇ]ë~ÑÑÉêóKÅçã=
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NENAD SIMONOVIC 
^å~äóëí

kÉå~Ç=~ëëáëíë=íÜÉ=`çêéçê~íÉ=cáå~åÅÉ=íÉ~ã=~í=p~ÑÑÉêó

`Ü~ãéåÉëë=ïáíÜ=êÉëÉ~êÅÜ=éêçàÉÅíë=~Åêçëë=~=î~êáÉíó=çÑ

ëÉÅíçêë=~åÇ=~Åêçëë=ÄçíÜ=rh=~åÇ=áåíÉêå~íáçå~ä=ã~êâÉíëK

eáë=ÇìíáÉë=~êÉ=ïáÇÉJê~åÖáåÖ=~åÇ=áåÅäìÇÉ=~=î~êáÉíó=çÑ

êÉëÉ~êÅÜI=ãçÇÉääáåÖ=~åÇ=ã~êâÉí=~å~äóëáëJêÉä~íÉÇ=í~ëâëK=

eÉ=àçáåÉÇ=p~ÑÑÉêó=`Ü~ãéåÉëë=`çêéçê~íÉ=cáå~åÅÉ=áå

OMMS=~ÑíÉê=ÅçãéäÉíáåÖ=~å=Üçåçìêë=ÇÉÖêÉÉ=~í=lñÑçêÇ

råáîÉêëáíóK==kÉå~Ç=ÇÉäáîÉêë=~=ÅçãéêÉÜÉåëáîÉ=ëÉí=çÑ

êÉëÉ~êÅÜ=ëÉêîáÅÉë=íç=çìê=`çêéçê~íÉ=cáå~åÅÉ=íÉ~ãI

éêçîáÇáåÖ=áåíÉääáÖÉåÅÉ=~åÇ=~å~äóëáë=çå=áëëìÉë

ëìêêçìåÇáåÖ=ÄçíÜ=éçíÉåíá~ä=~åÇ=çåÖçáåÖ=íê~åë~ÅíáçåëK=

kÉå~Ç=ìåÇÉêí~âÉë=äá~áëçå=ïáíÜ=Ç~í~=~åÇ=áåíÉääáÖÉåÅÉ

éêçîáÇÉêëI=ÅäáÉåíë=~åÇ=ãÉãÄÉêë=çÑ=çìê=íÉ~ã=çå=~=Ç~óJ

íçJÇ~ó=Ä~ëáëK=^êÉ~ë=êÉÖìä~êäó=ÅçîÉêÉÇ=áå=íÜÉ=ÅçìêëÉ=çÑ

kÉå~ÇÛë=êçäÉ=áåÅäìÇÉ=ëÉÅíçê=êÉëÉ~êÅÜI=ëíçÅâJã~êâÉí

ãçåáíçêáåÖI=éêáÅáåÖ=Åçãé~êáëçåëI=ÅêÉÇáí=~åÇ=Å~ëÜJÑäçï

~å~äóëáë=~åÇ=~ëëáëíáåÖ=ïáíÜ=íÜÉ=éêÉé~ê~íáçå=çÑ

ÇçÅìãÉåí~íáçåK=

qê~åë~Åíáçåë=çå=ïÜáÅÜ=kÉå~Ç=Ü~ë=ïçêâÉÇ=êÉÅÉåíäó

áåÅäìÇÉ=ã~å~ÖÉãÉåí=Äìóçìíë=~åÇ=ÄìóJáåëI=Ñáå~åÅá~ä

êÉëíêìÅíìêáåÖëI=~ÅèìáëáíáçåëI=Çáëéçë~äë=~åÇ=ÑìåÇê~áëáåÖëK

eÉ=áë=ÅìêêÉåíäó=ëíìÇóáåÖ=Ñçê=íÜÉ=`çêéçê~íÉ=cáå~åÅÉ

nì~äáÑáÅ~íáçå=Ñêçã=íÜÉ=pÉÅìêáíáÉë=~åÇ=fåîÉëíãÉåí

fåëíáíìíÉ=~åÇ=Ü~ë=ÅçãéäÉíÉÇ=íÜÉ=`ÉêíáÑáÅ~íÉ=äÉîÉäK

CONTACT DETAILS

qbiW=MOM=TUQN=QNMR

c^uW=MOM=TUQN=QNMM

bj^fiW=åÉå~ÇKëáãçåçîáÅ]ë~ÑÑÉêóKÅçã===




